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A MESSAGE FROM

The same advanced
technology goes into
all Koematsu units,

large or small

C.N. WOOD co. mc.
o
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W, WA, O3RN T {THI | S37-5809

Dear Equipmient Liser

There aren't many people in this business who don't enjoy seeing the really
BIG equipment at work. Even if your operation doesn’t require a 1.260-hp
PC3000 hydraulic excavator, 4 230,000-pound D475 super dozer, a 17-yand
WA wheel loader or a 330-ton 930E haul truck — chances are you like
watching them work, and you may marvel at their capacilies.

That's why, in this issue of vour WOOD WORKS magazine, we'ne
featuring some of the Komatsu equipment that was on display at MINExpo
late last year. While yvou may not be placing an order for any of these “mega
machines” anytime soen, we thought you might enjoy reading absout them,

Certainly, all of us at C.N, Wood are proud of the fact that we represent
Komatsu, which i one of the only manufacturers in the warld that makes a
full line of mining equipment, We hope it also gives you added confidence,
knowing that the same advanced technology that goes into these million-
chollar units is alsa going into your D61 dozer and CL0 crawler carrier
{eonstriction and ulility-sze equipment. also featured in this issue), as well
a4 all othier Komatsu units, large and small,

Whether you're buying a plece of Komatsu equipment, or purchasing parts
or service from C.N. Wood, we have a mew free financial product we want to
tell you about. It's the Komatsu Card. Basically, the Komatsu Card will
simplify the punchasing process and provide you with flexible payment
oplions and streamlined expense management. It also will offer periodic
promotional financing that won't be available anywhere clse. We think it
provides Komatsu users with significant benefits, and we'd recommend you
consider getting one for yourself,

1f you have any questions about the Komatsu Card, or if there's anything
else we can do o help you improve your business, please don't hesitate to
shop in or give us a call, We enjoy hearing from you and leaming what's on
your mind.

Sincerely,
C.N, WOOD COMPANY, INC.

m
Robert 5. Benard
President
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ASALUTE TO A

E.T.&L. CORP.

Massachusetts excavation and road contractor has built
a solid reputation for providing ‘A job well done’

ET &L, Corp. prides itself on being one of the
mist dependable and versatile heavy
construction and infrastructure companies in
Mo England. With a 60-yvear history of proven
performanee, this second-generation company
has a reputation for doing excellent work.

"Chir malbo is: A job well done,” ™ said
presicdent Jennie Lee Colosi, who took over the
bugsine=s when her father Anthony Colosi
retined in 1988, "We pride ourselves on doing
things right the firsk time, and doing them ina
professional and Emely fashion. We'ne proud af
the fact we're at the lop of most owners’
preferred list of businesses that dovwhat we
do™

Based in Stow, Mass., the company’s
repertoine has grown since Anthony co-founded
thee bBsiness in 1945 as Eastem Tree andd

ET &L Carp, prestdend Jennde Lee Codosd and vice president Garry Balboni dirmeat ibe
TP livitics al s corporate office in Stow, Mass, Colosi’s father founded the
conkracting busimess 60 years ago.

CUSTOMER

Landscape Corporation, He became sole
proprictor in the ‘508, eventually shorening the
company name to E.T.&L. It started as a large
land-clearing and landscaping operation and
remained that way throughout much of the 'S0s.

“iad bualk a :.:c'l'u.l r411||l.'||‘||:’“n'| dl"'lll"lF‘r many
commierenil and |.1.r=.;|= st el |'!|h'l'F'-|.'I.~i when
thiz COMpany first starbedd ¥ Colosd recalled.
"|"|_-¢1F!1|: shartead .I'HL:II‘I!; Fuimn §F b wenuald dio sibe
wiork as well, =0 b did |'!::||.‘||"||J'r1|'||." Eenhowwer
TS b gbartisd « I“""H |'|:|F;E"|l.1'.'i!.' work He said
at that b, “We E’Eln::l'i.ﬂ‘.ll-"_l.' ahoiildin’t call
ourdehvis a laindscaping business anymaore,” 5o
hir sharteread Hhe nammme”

While the name shrunk, the company’s work
grevw, Today, ET.&L s main fecus is on road
and bridge projects in Massachuselts. The
COMmMpany also does landfill construction
throughoul Mew England, as well as site-work
projects in Massachusetts and southermn Mew
England, Its work involves several facels,
including bullding permanent and temporary
bridges, mass excavation, road building,
constriscting retaining walls and installing
|_||:'n;|1,=r“rv|,1|::I'|r.l '|.'n-:||_‘|.- and wkilities

“We've always been able to adapt to the
marketplace,” stated vice president Garry
Balboad, "We've done almost 800 acres of
landfil]l work im bhe past 15 to 17 vears, but that's
winding down, That's a smaller percentage of
what we do now. About half our work invelves
highway construction, while the rest of it is
spread among landfill, municipal infrastructure,
subcontracting and other site work."

High-profile work

It can probably be said that everyvone who's
driven in Massachuselts has been on a project
thic company has done. E.T.&L has constrocted
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or reconstructed portions of mest of the
Interstate and state routes. In addition, it's
constructed secondary, industrial park and
suiby on roads for numerows municipal and
private clients, ETdcL built or rebuilt a large
number of bridges in Mew England as well.

"We've been involved in many very high-
profile projects,” Colosi noted. “The company
has always risen to the challenge and gotten
things done right and on time. That's one of the
reasons we've continued to be successful and
customers trust us. They know we can meet
almest any challenge.”

One of ET&Ls latest challenges involves
building a new bridge on Route 3 for traific
going toand from Cape Cod, and eliminating
the Sagamaore Rotary and the side noads coming
indo the rotary. ET. &L crewws will construct the
new bridge north of the rotary, as well as rebuild
an existing portion of Roule & bo run undermeath
Route 3. The company will also construct feeder
ramps from Boute & to Route 3. The 532 million
project was starbed in Movember 2004 and is
expected o be complete in 2007

“There have always been multiple roads
funmeling inko the rotary, and it's creabed real
problems over the vears,” Balboni related.
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“Drrvers on Foute 3 basically have to stop, wait
fior & chear zone and then pull out. Cars are
often backed up for five or six miles. This
project will relieve the congestion and get
prople on and off Cape Cod much quicker.”

"It's & really big challenge,” acknowledged
site superintendent Jack Flynne “We have to be
able o do |."c|.'r'_|,-'l:|'|||'|.:!.; we need ko withot

Lol

An E T L operalor uses
e company's A
Fawmatsm W AARES wheel
loader bo stockpile
maderial al the Sagamoe
Ratary project.

I."‘t.ﬂ. WODD oy s




oo doratintnd

Jack Flynm,
saiperintendent

ET.&L. crows ame

building three

lemparary bridges

1o roke traffic

arouni the

comsEruction sike al

the Sagamiore
Rodary project.

L]
BN wYasw wraranvivir

disrupting the existing flow of traffic. That was
one of the job stipulations, so working
conditions are difficult, Plus, we have to tunnel
under Roube 3, excavating about 600,000 cubic
vards of material, o be able to put in the new
soction of Route 6, called Scenic Highway.”

ET.&L also completed a large progect for the
Viecational School in Worcester, bMass. [t is an 58
million site-work profect, involving 80,000
vards of rock excavation. The company
processed the rock and did site work, including
a 20-acre landfill that was capped and tumed
into athletic felds.

That's one of about 70 landfill projects we've
done since the mid “80s when we really got
heavy into doing those,™ Balboni remarked.
"We're very prowd of that job and all the
projects we've done |ike that, where we'ne
tuming the land back into something more
beneficial.”™

Equipment to meet the challenge

Tostay on bop of the 10 o 15 prosects ET.&L
has going at any one time, it relies on a large
fheet of equipment, including numerous
productive Komatsu excavators and whee
loaders purchased from C.N. Wood through
sales representative Allen Austin

*The Komatsu equipment has worked very
well for us,” affirmed equipment manager Fred
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Dratile. “1t runs smoothly and gives us good
production, We're very happy with our
Komatsu equipment.”

E.T &L has several Komatsu excavators,
|n.:|l::||,|:i:'|g a PCHND and & mimwe I_"!n:'l-,1l."ll.'l-pu:ll.|1'||.|
POADILC-7 that it's wusing on the Sagamaore
Rotary progect. With a 385-horsepower engine
ard & e6-inch bucket, the PCA0OLC-7 is perfect
for moving the mass quantity of earth
excavation the job requires,

“With as many yards as wie have to movie, we
decidied it was the best machine for the job,”
Dutile remarkiad. “It's big enougzh to handbe the
material but easy to move, It's got plenty of
power, and it's very comfortable. It will load
very quickly, and that's important when you
have to move a lot of dirt. [t's a nice, all-around
machinee.”

The company uses Komatsu wheel lnaders,
including a WALRD and Fve WASN, for a
variety of applicaions, including carrying pipe
and loading dirt. With the versatility of quick
couplers by go from bucket to forks, the
Eamatsu whesl lnaders are valuable machines

Those machines have bevn VETY AW luchve
for 1ee,™ Fallsaitn 'J':|:1r-||.1|. “Wie're absle b vige
thirm for much mose than ATV, clird suroaard,
1'|1|_'!."'l.'-|1 s onr F"I'I.'Illilll."hl'll!l.' Bacais
|:|1.|':|."'n.' .1|.E.|]ll.'||:l||' by s iy L,

"We demo many brands when we'ne looking
tor equipmient,” Dutile noded. "We spend quite
a bt af iime making sume it matches our necds.

[hat's a big part of our prodess, but we al=o
look at what the dealership atfers, One of the
big reasons we choose Komalsu is becaise of
the support Adlen and C.M. Wood give us”™

Employees play a vital role

Colosi and Balboni know that the support
and pride ET.4L. emplovees show ane what
makes the company grow and prosper, During
peak season, the firm employs up to 150 people,
many of whom have been with the company a
loog, time,

*Our employees are a big part of why we'ne
successful,” Colosi asserted. "We have quite a
few that have been with us a very long Bme, 20
tey 40 years in some cases. We work as a team



ET.&L. operalor Chas Hayden
ek hills the foodings lora
enposary bridige an e Saganan
HRotary project wsing a Kok
PO -8 excavalar.

arwd wae cine aboul our people. In retam, they
cane about e company, They re very loyal o
E-T.&L."

Ky members of the stalf include Ken Straney,
vice prisidint of engineering and estimaling;
gemenal supermbendenis fum Farese and [ay
Balboni, superiiendent Jack Flynn, and
eopuipament mariszer Fred Duatile,

Keeping the personal touch

Colosi said ET kL. will keep o sharp eve on

any future growth, After a period of rapid
growwth in the "90s, she said it's Hme to reassess
taking o0 mong,

1 thimk wee've built a HI.!-GHL SEFOTE
company,” Colosi emphasized. “We'll continue
ko o what we've been doing — building
bridges, roads, landfill work — but I don't see
us becoming a large national company. We like
ths current company siae We can still put our
arms around 1k

“IF we get much bigger, we run the risk of
losing that personal touch,” she concluded,
“Chur reputation is something we've worked
Very hard to atiain and we |.'|.'|‘|.|'i|I||:,' el ks
mnintain that.” W

wheel baasders BT AL
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|z e than 6, 10
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prresidlend Canry
Halbonid.
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LOOKING AHEAD

ROAD WOES

Transportation research group calls for
greater invesiment fo improve highways

O ot of Tfour of the nation's muor
metropalitan roads — interstates, reeways
and other critical local routes — have
pavements in poor condition, resulting in
rough rices and costing the average motoris
$400 annually in additional vehicle operating
costs, That's the fimding of a report released
by The Road Information Program (TRIF), a
Washinglon, D.C-based national nonprofit
transportation research group.

TRITs study, “Bumpy Roads Ahesd: Cities
with the Roughest Rides and Strategies to
Make our Roads Smoother,” found numerous
cities where a majority of major moads and
highways were in poor condition. Among the
worst wenie: Los Angeles (66 peroent), San
Mego (60 percent), MNew Orleans (56 percent),
Beston (54 percent), Tulsa (41 percent) and
Philadelphia (40 percent),

The TEIP report found the continued
increase im urban traffic is putting slgnificant
wear and tear on the nation’s urban roads.
Overall travel on urban roads increased by
35 percent from 1990 ko 2002; urban travel by
large commercial rucks grew at an even
faster rate, increasing by 51 percent from
19500 1o 2002, Large trucks place a significant
stress on road surfaces. Overall vehicle travel
Is expected to increase by approximately
42 percent by the vear 20200 and the level of
heavy truck travel nationally is projected to
increase by approximately 49 percent by the
year 2020,

"W know how to build and FEpair roads
toy last longer, but it requires a greater
imvestment up front.” said William M.
Wilkins, TRIF's executive direckar, "Givien
ther Fact that urban fravel continues o
ineneEase, Wi st act now to build better

roads 10 accommodate such an increase in
bravel.,”™

Growing needs

The Uniled States Department of
Transportation (DOT) estimates that the LS,
federal government needs to spend 5272
billion over the next six years o maintain
current road and bridge conditions and
traffic congestion levels. Again, that's just to
maintain current conditions, The DOT
estimates that 5354 billion needs to be spent
during the next six vears o make significant

it resieed . .

Orverall braved on urban moads Indmeased 35 peroent Petween 190 and 2002 Ushan Eravel by
lasge trucks elaring the peeiod incressed al am wven lasker sale, 51 peooend,
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that easily handle heavy, compacted dirt and butky debris.
Pelican Series SE
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swaeper. Gustomized with your choice of oplions, the Pelican is sure fo fit your needs.
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progress i improving road and bridge
conditions and relieving traffic congestion
lievels. But Congress and the administration
appear to be in no hurry to address the
ELHITIS

The Safe Accountable Flexible and Efficient
Transportation Equity Act of 2003
(SAFETEA) was expected to become law
when the Transportation Equity Act for the
Z1# Century (TEA=21) expired on April 30,
2004. But because the House, Senate and
president were too far apart to agree on a
funding level, they instead passed temporary
extensions of TEA-21, in order to continue
funding transportation programs at all. The
next extension was for eight months and was
passed September 30, 2004,

How far apart were the various sides? The
Senate approved a new federal program that
would provide $238 billion for highways in
thas mviext six vears, The House of

Representatives’ six-year highway program
wias for 5222 billion, while the administration
wis willing to spend $207 billion.

Extending pavement life

TRITs study noted that state and local
governments are increasingly utilizing
improved materials and designs and better
maintenance practices to extend the litespan
of pavements. Additional federal funds
wiould help in these efforts.

“Using better pavement materials and
designs will save drivers money by keeping
roads in good condition longer and by
delaying the need for reconstruction,” said
Wilkins,

Currently, 60 percent of state projects
utilize mone durable pavement materials and
designs to ensure smoother and longer-
lasting roads, while about 20 percent of locsl
projects do so,

Lomifuivid

The LLS. Departenent of
Trassportation estimabes
had ik Tedderad govsmmend
npeds io spend 5372 billion
ever Lse nekl sii yeams (st
T mainlain cusmend roml
arnll bedge conaditinns and
traltic congisslion levels,
thull ibe prvsilent aml both
hemses of Congress ane
proposing bo spend far bess

Hasn that



Additional findings

The TRIF study turned up other interesting
facts about our nation’s roadways,

o Pavement conditions on the nation's major
urban romds and highways have worsened
in recent yetrs, from 22 percent in poor
congdition in 1998, 10 25 percent in poor
condition i 2002

# State andd local conbracts for hizghway and
bridge improvements ane down 18 pencent
for the eight-monith period from July 2003
through February 2004, comparned bo the
samie period in 2002,

» While a desirable goal for state and local
govermnments e ko mainkain 75 pﬁn:ﬂntnf ils
roods in H.r:‘:d cond ko, L'll‘ll'r thiree of the
naton’s urban areas of one million prople
or more {Atlanta, Odando and Jacksonwville)
achieve this goal. In fact, only 15 magor
urban areas have at least 50 percent of their
rnajor roads in good conditeon

& [ncreased funding is also needed o
implement pavement presenvation
programs that postpone the need for
sigmificant rehabilitation by performing,

Dhesplic nol reaching ibve bevel of funding thal DEVT says is neoessary, the Amerdcan Road
& Tramsporation Boilders Associstion i pridicting 5 45 pesoenl inereass in highway and

— M TR ]
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bridge work this year. which ssowld be s nocord 565 Billon
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iritial maintenance on road surfaces while
they are still in good condition.

A poll taken in 2000 by the Federal .
Highway Adminstration found that 37

Fq_-'m:'nt of nn.].'ll.'l'u]t'ﬂb-l wore dissatistied

with current pavement conditions.

Growth in 2005

Ax for Bhe imumediabe futune, the chiel
economist for the American Road &
Transpartation Builders Association (ARTBA)

says the US, highway construction market
-'.lmul-:l grow about 4.5 percent in 2005, ARTBA
peonornist Dr. William Buechner ates mors
federal funding and renewed economic growth
as primary factors for the increase.

According to ARTBA, the value of
conatruction work performed on highway and
bridge projects should be a record $69 billion in
Y 2005, up from 566 billion in FY 2004
Buechner cited several factors that suppaort such
market growth,

General state tax nevenues are rebouncling,
and economic growth, acoording to Buechner,
i the best indicator of stabe and local funding
fior highways and bridges. The: Bush
administration is predicting annual economic
prowth of about 5.5 percent between now aned
2008, which should provide a solid base for
more state and local government investment in
highway construction in 2005 and beyond.

Congress, although still without a
transportation bill at the tme this publication
wenl ko press, has signaled it intention fo
appropriate a record 534.6 billion for federal
highway investment in FY 2005, on top of $1.9
Billkan that was shifted from FY 2004 hndangs,
bringing iofal federal funding to 5365 billion.

Despite his optinism over projected funding
levels, Buechner cautioned that cos! increases ;
coulkd eat up much, or all of the increase. A
weak dollar and strong demand for
construction materials from China ane likely
here for a while, he notes. If prices for steel,
cement and other materials contine bo rise al
their current rate, thin the higher prices could
consume most of the projected inonease in
highway funding this year. B
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MASCON 2005

LN, Wood president Bob Uenard ikedth bs with Jame and Al Mantyla amd their son Alberd,
stamding in feonl of (he Mantyle's new Komatsu WA0-5 wheel boader, on display at T

16th annual expo held in brand-new
Boston Convention & Exhibition Center

Wand s Booth ot MASCON 1005

Lo, Wood had a lamge equipment display af its MASCODN 2005 exhibit. The company has
pariticipaied fn MASCON every year. 11 a greal way b visll nformally with customens.®
sl N, Wl vigw president Paula Benard

o 1)

§ 2 L

Cﬂ-wﬂﬂﬂcn.m. |

RO, wagy

This yenar ‘s Tith annoal BAASODMN EXP
e tured more than pusd e nemwest ancl miosd
il |.1||.1i||||:||11l and boods i the
corsiruction imdustry. I8 was held [or the fst
timae al the brand-mesy Beston Convenbion &
Exkeibsitson Cenler.

OB Wood oo weas omee of more than 200
COImpanies thaat -.|i~|'r1|.|:l.'-:-1.|: Uhsisir pr wluichks al the
exhibiation, which was held on Manch 2 and 3,
Wi Fqu"‘u,h'r'l Paula Benard =aid it was a Ereal
X eI for ther F'\le"l.!'lltll.'-l.‘- vweell s foa
cuslomiers and visibors (o Qe ERpH,

Misa r|.'.|||!:|.' |||.|F'|:1i|'||. el AT " she said
“Char booth was centrally located near the
Faomaksu I.II'\I.?I.I:..' and our ssbes COMpany,
Wisoddoo Machinery, 5o, mamy visilors o those
booths abso camee o the O, YWood exhibil”

C.N. Wood draws customers

Fosr e sevorwd] cormseaitive VAT, xchibifoes had
bo deal with a heavy spring snowstorm, But

Cowed ioranf

Barsy Ceoreemwoosd, owmer of Greenwond & Sons, vislis
il N, Wand s Pauls Benand




Jahim erof Viking Tree & Landscaping, andd
som Nick check oud the cab od the Komuasia PCSIH
oompact cxcavator.

e, LU of LN, Wond, answers a cuslomss’s questions al the conypany’s
L elmpalay besilhi,

Janed] and Jake Cibaon tke s broak imshde the backs of a
Komalsu SE714 skid steer loader while their parents
Suman and Ceorge Gibson look around the T, Vol
eahibdL

L, Woesd gemeral enanager i Maowel] Oefih amd sales ‘isiting with Kenit Demolition rep Frite Muwench (secons fromy lefil is a grosp from A
pep Sleve Bussell Crighilk slosy Baomstsa equipiment o 1 3 ¢ B L Il'nil'ildirlﬁ L~k ]-:-n:r Candillo, Jl.nll'-llr-'g.' Cardilla, Anthariy
Iewrion will Masase hasetis TIT. Cardillo Jr. Joe Cardille and Deomis Dugaay




Expo stimulates interest in equipment

oon il

Benard said that didn’t have muach of an effisct on
attendance. Y ou abwianys live on the edge m New
England,” she cormmented. “We had many
cusiomiers shop by and express a lob of inberest m
T uipmenL”

Romatsu equipment on display inchided a
PCABLSLE-F excavator with a Kenlt KF35
harmmer, & PCSIMVE compact excanvalor, a
WAND5 wiheel loader amd a Komaltsu SKT14
sk shorr loader

Anthony Meninno enjoys 5 Many people who stopped by have made a
MASCON 2005 with his dad d tracition of coming o Hhwe exthibetl each year, and

Scoit Meninao '“_"" Meninna LN Wond has beenva part of every exhibitson,
L oms bruciiom. h

Tt's an excellent wiy for us o meet with a lange
number of customers in o very ow-presstn
erwvironment,” said Benard. " They ask queshions
they might mot be inspired o ask il you just
knocked on thieir door one day., IUs a good
opportunity for people to come, kook and compune
Fomatsu equipment with other brands.” Il

CNL W sales conedinator Tom Flome (el met with
Kevin Sheay ovwner of BUG. Shea Sasonry,

& T
-"-'_—-:‘\l Baob Caims, president of Geeonge Caims & Sons, iright
Sales rep Kermy Cansor bight) points oul features af the Komalsu PCS0ME stopped by the T Woosd booth e talk tosales rep Allen
compact excavabor B Lewis Falrarana af Abode Services. Auskin



CONCRETE
SOLUTIONS...

ROCK SOLID PERFORMANCE.

Hydraulic Hammers

Pneumatic Hammers

Pedestal Units

You face a new construction challenge everyday. And no
matter what the job, Kenl Demalition Toals offers a one-stop shop
for attachments that meet your specific naeds, With mare than 30 ditferent

Compaction Attachmenis

Hand-Held Tools

attachments, Kant halps you get any job done right. * Mechanical Thumbs
For more information on Kent products, contact us loday at 1-800-527-2282 * Excavalor Grapples
(East coast), 1-800-624-1616 (West coast) or 330-673-5826. Or, visit us on-line * Auto-Couplers

at www. kentdemolition.com.

CIKENITY

IWC.H. WOOD co. me.
fro——— == ==y

WOBURN AVON WHATELY JOHNSTON
200 Marmimac Stroot 140 Walna A, 102 Statn Fooad B0 Shun P
‘Waoburn, WA 01800 fngcan, RS, D23E2 Whalety, MA 00830022 Johnsion, Bl Q20T

(1) Gas818 [508) KB4-RARL (413) BEE-7009 (407} D20 10
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" of Healthy Hauling!

o, Per Serving Providing a complete line of detachable and fixed
—_— —"__—_u_ goosenecks, tag-alongs and specialized trailers ...
lnﬂﬂ“aﬁun 100% Rogers has been helping companies maintain a
s —— ﬁ_u; healthy bottom line since 1905.
0
Value ey We have a factory fresh trailer waiting for you.
e 1““'3‘(“ Visit www.rogerstrailers.com foday!
Reliability o .
e _ﬁ_ﬁ_a“f' T - PROUDLY MADI
. . 0 o e N IN THE /.54
Engineering 1057 S e

Rogers Brothers Corporation, Albion, PA B00.441.9880

TeﬂhnnluM“
performance 100% m Dl ki

1 ““nfﬂ CONTRACTORS' EQUIPMENT

Check out a8 Rogers frailer loday af one of our three localions:

200 Merrimac Sireet 140 Wales Avenue 60 Shun Pike

TR MEEUCEE i MA 01801 Avon, MA 02322  Johnston, RI 02919
Ph: 781.935.1919 Ph: 508.584.8484 Ph: 401.942.9191

Experience

Equal




MID-SIZE DOZER IMPROVED

Komatsu’s D61-15 is a mid-size tractor
with big tractor features

Small dorers are ofben valused for their

viersaktility while large dosers are more ofton
pnmd for their productivily. Sometimes
however, you nead one machine that combines

both wﬁ.\tl]m' and productivity. For those jobs,

many contractors are finding the Komatsu D61-
15 to be the perfoct fit.

The Dol-15 i a 155-horseposwer doper
available as a standard track (EX) or wide-track /
lowe-ground-pressure [PX) model Operatimg
weights range from 33,080 [bs. to 41,000 lbs,
depending on model and configuration

“The D¥l=15 s the largest machine inits
class,” sakd Komalsu dozer pricdluct manager
Edd Warner. “With the greatest weight, the
largest horsepower and the biggest blade, it's 5
percent larger than competitive dozers. In other
words, it's basically a mid-size tractar with big
tractor features and capabilitices.”

The unit features a unique six-way blade for
maximum versatility, and a large multishank
ripper that improves dozing productivity, even
in hard-pack and rocky conditions

New and improved

Ihe original D61, inkroduced in 2000, feabured
Komatsu's Hydrostatic Steenng System (HSS),
whilch was retained m the newe Dash-15 version
Rurt thie mvimwe rmvisched also has EEINY N Faluime
||1-.,'i|.u;lm|.; a mmveraablo |"|.:. dAraubc drve B motor
that's ql.l:i-l,-h.'r andd ey bess |'|-|.:u'.=i-|.'|‘.~||l.'.'-|."|', amicl
Eomuatau's Electronic Controlled Modulation
Valve (RCMY) o reduce transmission shift
shiock. Another i ‘erment is a new' pin and
bushing seal {the F-5 seal) which helps netain oil
i the pan, theneby lengthening undercarriage life,

“Wary of the other improvements over the
origimal D61 center around the operatar’s
compartment,” noted Wamer, “Wie've sdded

Komatsu's Palm Command Control System
{PCCS) for jovstick travel combrol — the same
system that's on every Komatsu dozer from the
31 to the DA75, We've added an on-boarnd
diagnostic monitor that alerts the operatar to
any abnormality. And we've included nesw cab
1.‘|'II!I"|F'|'."I' mounts that reduce vibration and noese
bov & lovw 77 decibels, wehich is abmost like
driving a pickup truck.”

Ed Warmer,
Koikblai dozes

; hanics wil ik the
Operators and mechanics will also like t ssrool et MY

simplified service and maintenance as a result
of longer oil-change intervals and the grouping
tosmether of kiey service points in a central and
comvenient location. W

For o initfermmidiog oir e Koswitsnt Do - 15 dosir, ovdacd W
sarls prprresceibatiow or Gl odar pevinesd Periich Byl

Quick specs: Komatsu D61-15

Adodel Dutpul  Dperating weight  Blade capacity
&1EX-15 155 hgy 35080 T, bk o v,
DeIFX-15  1%hp 41,000 s S0 o vl

Thee Komuatsa D61-15 is the Linges), nanst pradsdive dozer in ils dlass. The new Dash-15
viersion is quicter and smosther than it predecessor and has a bager undercamiage life,
thanks foa new pinand bushing seal.




5 ¥ Y £ '?-

EXCAVATOR ATTACHMENTS

MACHINE CUSTOMIZING
~ :

| N —

a2, EARTHMOVING, DEMOLITION
85”7 — AND MATERIAL HANDLING
ar. ATTACHMENTS AND FRONTS

ATTALCHMENT S

woanw. LomacOnline.com

AVAILABLE THROUGH C.N. WOOD CQ., INC,



NEW CRAWLER CARRIER
Are conditions too tough for a traditional hauler?

Try the Komatsu CD110R

When maost people think of hauling in
adverse conditions, they think of articulated
dump trucks. But sometimes, conditions can be
too wet and sloppy, too congested or too
erwironmentally sensitive, even for articulited
haulers. That's when you may need the
Eomataa CD110R-2 crawler carmrier.

The CD110R-2 is basically a dump truck on
tracks, =0 it can go through almost anything, A
major benefit is the fact that the cab and bed can
rotate 4 full 360 degrees, which eliminates the
rwed For U-turms on a jobsite. Because no space
is requined for directional changes, the CDN10R-
2 i able o get into and out of tight spaces
casily, and can dump a payload at any angle.

“The crawler carrier is designed to wark im
adverse conditions where artbculated trucks
cannot, yel provide a high level of
productivity,” said Bob Lessner, utility product
marketing manager for Komatsu, “The
machine's low ground pressure allows it to
work in environmentally sensitive areas such as
forest management operations, or in deep mud
situations that are maccessible ar
counterproductive to traditional machines, [t's
ideal for operating in HAZMAT applications
because its low ground pressure reduces
airbome particles.”

Smooth hydraulics and
cab comfort

A 255-hp Komaltsu engine powers the 34,390
pound crawler carrier. It can carry a payload of
11 tons. Minimum ground clearance is 27
inches. The CD110R-2 incorporates field-
proven, industry-leading Komatsu hydraulic
technology.

I'raved controd levers use I’mwrﬁmﬂ
Presaure Control (PPC) technology, the same as

Komatsii dosers, for smooth, “light-touch”
power to the tracks in direct proportion o
conbrol-lever movement. A foot pedal controls
l.lum]_'u'l'u!.:, allowing for effectivie, well-balanced
use of both hands and feet. A joystick lever
controls upper struchune rotation.

The CIMI0R-2 is an upgraded version of
Komatsu's original crawler carrier. Im addition
b inerepsed drawbar pull, many of the
improvements wene b the cab, where operators
will find air conditioning, superior venhlation,
and a soundproof cab. Safety features include a
F!.n:rltin!.l; brake that automatically engages whin
machine operations start, and a s.nler:.:-lu-:!u:
kever that blocks the lunctions of the upper
shruchune rotation, dumping and traveling
l;l]_'u.'rﬂlium levers. H

Output  Operating weight  Payload Capacity
2B hp 34,590 T, 24,250 fbs,

Bob Lessner,
Kamatsa ntility produc
markeling manage:

Titr pyiey decymrpeibiowi iy i
IV -2 i b i iy
hevief ot cpenEia, Ooesicl
_F|l||r;|1in|q?m'rr.urlr|r|lr
iwrmenf foaocd Ducitaws filiy

The Komatsn COIT0R is &
cuawler carmier wilh excellend
Flitation that can deliver an

T=lom paybosd throwgh almost
any ground cendilions.
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[t’s a mid-size roller that hits like a blg one.

That's what they're saying about the new HYPAC C754B tandem-drum roller. Its S4-inch-wide drums

exert up to 11,925 pounds of centrifugal force each, making it perfect for mid-size asphalt contractors.
Mot too I.'AI'E Mot oo small. Witk l.w1:r;1'tnF_| .lal,'H.'i.'l.I.l.' L to 3.7 miles per hour and I'n:q_m_'nc}' up to 3,600
vibrations per minute, the C754B makes quick work of residential and commercial projects. Ir's a

M four-ton machine that hits hard. And keeps on rolling.
o |
- by | HYPAC

HYPAC Is HIGH Productivily
E 'f{ 'j : ﬁM WOOD co. INC

CONTRASTORS DOUIPKMENT

WOBURN WHATELY JOHNSTON

200 Mammac Shreal 10 W 1 125 = Chon Pike




KOMATSU & YOU

MEETING CUSTOMERS’ EXPECTATIONS
That's the goal of executive vice president

of product support

QUESTION: You've been involved in the
equipment industry, primarily the product
suppart end of it, for 40 years. Whalt's
different today compared to when you first
joined Komatsu in the 1960s7

ANSWER: The biggest change i that customirs
are much more demanding today in regard (o
availabiliby of equipment, In other wiords, they
want downbimie kept to an absolube minamunm,
Of course, this has always been important, but
today — with the high cost of doing business,
tight schedules and margins, and keen
competition — it's absolutely critical to their
ability to complete jobs on time and under
budget, and thereby make money. At Komatsu,
we fully understand the pressure they're under
and we've tried to respond accordingly.

QUESTION: Respond in what way?

AMNSWEHR: First of all, customers wani
ﬁlmFlmr'n! that's refiablic — that olos=uy 't break
dlenver At Ko, wa'vip "inl_“l"llﬁl."‘.'!ﬂ”'_l."
improved our equipment through the years fo
make it last longer wilh fewer problems.
Having said that, we all know that a machine is
still a machine and, no matter how well it's
made, over fime, problems are inevitable.

S0 secomdly, when problems occur, Komatsu
and its distributors have kearmed to shane the
CustomeT’s serse of urgency in getting the
muchine back up and running, We've made
parts more readily available and have lessened
CUT SMETZEncY respoise and repair lime. It's an
ori-going, never-ending challenge to always do
better, but improvements have been and are
bring made.

QUESTION: In regard to parts and service,
whal specific programs or other
improvemenis have been put in place o
improve the level of support Komatsu

provides its customers?
Comifrminl

Bl amnea (Yeslih Yeshimula,
executive viee preskdeni-

p-m-ﬂuﬂ ilnl-wl}ﬂ-
Karmuidse Amaerea If'“m-p.

Mamoru Yoshimuta, better known throughout the Komatsa
arganization as Yoshi, grew up on the southem Japanese island of
Kyushu, He joined Komatsu as a proving ground operator in 1964

From that humble l;lt'-E,lrminE,. Yoahi I:rL-Eua'lu careir that swould
wmhl..'lll_'!.' lead him b Elae |:u1.-.«|.|.dn|.11.|:'_!.- of Koinabeu's domesstie
operations in [apan, and senior advisowr b the FI‘I:"H.I.IL'I'I.{ il Knrmatsy
Ltd. regarding worldwide product support operations. Along the
way, he had overseas postings in the Philippines twice for a fotal of
elght years, in Indin for five years and in the United States from
N0 Ceo, During that LS. stint, Yoshi served m\-imprr.-;idm1 of
sorvice for KomatsusDresser, and later, & vioe pl't'i-cidm‘ll af Frl'l'-lll.lcl
support for Komatsu Mining !-i-:,.'h‘h*ml..

A liee mone than two years ago. Yoshi started a second tour of
duty in the United States. As executive vice president of product
support, it's his job fo re-organize the product support efforts of
KEomatsu America, now that the three divisions — ul:ilil"ri.',
construction and mining — are no longer separate entitics, but are
all under this sama umbrella. His was given three vears to mz'npl{-le
the job, which ends at the end of this year,

"Ii's a very challenging job because it's a first for Komatsu,” Yoshi
explained, “We want our distribubors to be able to take care of all
pspects of a customer’s support needs, regardless of what those
needs might be. Az a manufacturer, we provide the training and
hielp they newd. So that's what I'm dodng — reorganizing our sysbem
and operation. I'd say we'ne making progress, and every day, the
support we'ne ablie 1o provide Komaka cquipment users gets a little
better.”

s &8 iviet oo e it ol Dnised
ot anfereires i key poople af
vty dﬂ'l'ﬁ#l".l I comipany
ot fo ils caloersers i e
cimtstrischion sl sdning fmifusfoe —
il Wy psions jor e fadiire




I s ditiosn o ik pabonal
Marts Distribistion Cenler in
Ripley, Tenn. ishiown herel,

Komstsy has begun
lablinhing repinal pars
depots 0 more guickly get

replacemnent paris in the hands
al reRlnenem

With a "M comirac, a tralmed
Komatsu bechnboisn willl do all
VTHET pirevenlive msnbenance,
which Impsoses machine
periormance and lngevity.

ANSWER: Replacement parts ane a aritical aspect
of product support. Throwgeh the: years, we'lve
helped our distrbutors improve their sbocked (off-
the-shelf) parts iventory so they 'ne carrying
basically all the: fast-monving, usable wear parts
that a customer s apt o need. The next step,
which we've already begun establishing, isa
system of regional parts depots to house many of
the less common, slower-moving parts that a
ausiomer might need only once in a while, [§will
Bosacally ereure that a castorer willl have '
E"'.'lrl:]'u"rru'vd.-\.- [".r_l.' TN e fiollle n'..'i:u_-| TRENTIAIE,

In regard fo feld service, equipment today
has become 20 sophisticated and updabes are 2o
frequent, that we are continually sending out
miormation o our distributors o help their
bechnicians make repairs in the shortest poesible
amount of time, We also provide frequent,
harets-ows raining for owr destribaibors” brainers
and techinicians at theer fcilibes, a2 wiell a2 ot
ouar meaw traindng conter in Cartorsville, Geongia

Beyond parts and service, our equipmment itself
has indusiny-leading on-board diagnostic tools o

alert an operator to pobential problems and assist
the distributor's technician in troubleshooting,
Most of our large machines already have the
Vehicle Health Monitonng System (VHMS), In
the next vear or bwo, we inbend foinstall
Komitrax, a similar menitoning deviee, on all our
smiall and mediumesize Komatsu machines

QUESTION: Is there one tip you could give o
equiprment users thal would help them improve
their equipment owning and operating costs?

ANSWER: | think everyone loday understands
e importance of preventive mainbenance, While
histericall v, customers have dore thedr own T,
rnany forward-thinking equipment isers ane
penw turmimgg bo their Komatsu distributor for
everything from ol dhamges 1o magor repairs.

Thizne ane several bersfibs o this approach
O, you dlont newd o staff of mechanics. Two,
thi PM geets dosse repulardy, on-timeSevery-time,
and you'ne assured that not only ane the proper
Mubeds angd filivrs usec, but also that uids and
Filbers are propery disposaecd, And thnee, itsa
prodissional set of eves looking af your machine
regularly, letting vou know what issues ane
imclicated, and what vour options ane for dealing
willh thierm, Ohver thie lomg term, we'ne convinced
that this distribubor-based PM servioe will makee
mpmey for anegquipmient user thoouseh increesasd
upkatne, grester productivity, lomger madhine life
and higher mesale or tradein value

DUESTION: With on-board diagnostics, repair
and maintenance contracts, even GPS-
transfermed equipment information — it sounids
like Komatsu is trying o do more and more of
the service=related activities that equipment
users previously did for themselves,

ANSWER: | call what we offer, “Proactive
Product Support”™ because it's aimed at heading
off im=ues before they become problems. A few
years ago, we were a leader in the “Repair Before
Failure™ comoept. This is similar, but with an
even stronger emphasis on problem prevention.

Basically, we're offering services that allow the
equipment owner o concentrate on his primary
business — whether that's moving dirt, liying
pipe, cutting troes, quarrying mock, handlimg
maberial or anythdng clse, That's wihat he does
best and it’s what makes him money. Taking cane
of equipment is not his specalty —it's ours. 18



t} Quality you can rely on

b, 73 .

Imtrociucing e oxtrae iy DA75A-5 mining doeet, the Lane=a e iny Gt

mining doeer e, Undvaled, AN o [ Ay -l LS
Fabm Commmuend Control Svstem b 1 spiicious, commdorble TISLEES
v wperators strike gobld every thme. Plus, optimbeed auchine Tl
mmproved sight Hees amdd an advinced Bhicke design fuaher enlamoe procluctiviny
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Ter learn mre, comn@Ect vour loecel homatsu disseflaunior, sisit s ondine =
KomatsuAmerica.com or cill 1-800-Komais.




-.,;'J Quality you can rely on

New At:t:ﬂ ted at
Equi !

& Used .
Rental Eqmpment

0123456789123455
PREFERRED CUSTOMER

The power of Komatsu at your fingertips.

The mee=we Bommartsye Cand, The most conveniesd way Tor vons to poncluse all vosir preds, sercioe workl, rentils, copuiposenm
ard peore throagh yvoarr koimatso distoboion Covimg yousr Dsincss mone urcismmg paosver s Hexihilioy tlun ever eloe
Exchusive Kommitsu candholcder benclits imchucde

= Flexible paymrent oplions = special promotion and incentive offcrs

= Consclidated monthly statemenis = Competitive interest rte

= Rapid approval process = Mo anneal fee or mindmum purchase reguired

= Aunthorized vser control capabilities e Accepted al all participating Komaiso distributor locailons in ihe ULS,

waorr beseal Komarsa disaribmor oockay wos GGl a2 JuiiCk cin | sy ||l||| ALKl vl SESAT wisiEeE
o pant thes ponwer of Koarmuubsin @b o Firggeripes
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THE KOMATSU CARD PROGRAM

This new financing tool enables customers to streamline
purchases of parts, service, rentals and equipment

Whether you'ne a lange construction company
with hundreds of machines, or a one-man
operation doing kecal work with a single skid stoer
loader — you nevd and want Aexible Anancing
options. That's exactly what you'll get when you
siggn up for the niew Komatsa Card program.,

e Komatsu Card ks being offered through
Komatsu Finandal in conjunction with HSBC, ang
of the largest banking and fnancial services
organizations in the workd This new financing
boxl enables cardholders to streamline their
purchases of all parts, service, rentals,
muerchandise and equipment sold at Komatsu
disinbutor lcations. Komatsu cardhalders will
benefit from incnosod purchasing power, periodsc
promotional financing offers, Aexibbke payment
options and consolidated expenee management.

The Eormatsas Card s honored at all
participating Komatsu distributorships
hroughout the United States. Two valuabbe
product struchures are offered — a meviolving cand
fow those who recpuine the fexilbilitg foextend
Py TIHCEHLS VT I:i:lnl.'; and an P acoaEnl
structure for those customens who prefer o track
and pay by invodee or purchase order numbser,

‘For the srmaller contractor, the Komutsu
Card's revolving line of credit will increase
!'II.I:I'I.'h-L‘\..II'IH poaer and F\-nn.'il,{i.- Hexalalie |111.:.'r|'||.':|'|l
l'||'lli|::u'|:\.-, :il'u,"]l.u.i:lrrl.; 1.|1,'L1:,'.in!.; r'|‘|.‘|'r|.||' Flil}'n'ﬂ,‘!]l‘.
during a sloiw perod,” said Wally Savage,
director of marketing and admindstration for
Fomatsu Financial. "For the langer equipment
user, authorized user control capabilities give
management the lesdbility to provide emplovess
with a corporate card or Bsue cands in individual
emploner names, This allows casy identification
and tracking of business expenses. Both cards
Provide the customer with a consolidabed
I'|||'-|'-|'|1|_:,- shademicnk fo qIJ:i-l,!H!,.' revicew aocount

activity. The benefits of streamlined expense
management ane extremely valuable at fax ime"

Promotional incentives

Che of the key benefits for Komatsu Card
accountholders is the ability to take advantage
of periodic promotional incentives that will not
be available anywhene else.

“Thar prosmotional incentives wall be designisd
1o help the accountholder’s dollar work harder
fior his business,” said Savage. “We might offer
fimancial terms that are below market rate, or
wie might have special deals for specific
proclucts or parts purchases. We'll be offering
promotions throughout the year,”

Linkack the power of Komatsu whenever your
work knkes you The Eopemabsu Cand alkves hassle-
Frow: Financig whether vour work lakes you across
st lines, or acress bown, See your distributor o
apply for the Komatsu Cand today! W

Wally Savage.
direcior of marketing
ans] admanistratson,
Konmutsu Financial

i e s i e A
l\:-lrl:'-ill::lﬂlrJTII,"nml.lrlarllJII'
il {1 rl'rl'.'ir.llmr it
UMY A S S A
i it Rieireer ofte feukdi

Thee new Komatsu Card makes transactions — such as parls purchases, service work and
exuipment rentals — quick and easy. a1 amy participarting Komatse distributorship nationwide.
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ON THE LIGHT SIDE

y | okt a mew F‘I"u:rr:r:
and gave the numbser
o our imporiant
customens. The other
will el all the junk
calls | cam rebwrm later. . .
Bast | forgot which
is which.”

“Yomi have o
believe in life-
long leaming in "You say the boss
s Inesdress . .. hasn't spoken b
But | hape it's not you in a week , ..
all fram mistakes,” How'd you get

s lucky?™

*Thiz is the best
,&} {ﬁ portable oal any
1 just had a "power miechanic could
Tumch' . . . Naw | have ., . It makes
feed like | need a f" CVETY jnhﬁu fader.”
‘puwn |.'|.1.p.”" @‘(
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You don't have to gambleon  _
Trecmumnes s USEA EQUIPMeENt

gamble, so don't gamble on used equipment. Komatsu Distributor

Certified Used Equipment is a sure bet when you're looking for high-quality, affordable machines.
Each machine is inspected and evaluated by your Komatsu Distributor’s certified service technicians
to ensure they meet factory specifications — and deliver maximum productivity. All the cards are
laid out on the table so you'll know what you're buying. Whats more, your Komatsu Distributor
“ups the ante” on the value of the equipment with special finance and warranty plans as well as
strong parts and service support. To see how Komatsu Distributor Certified Used Equipment can
help deal you a winning hand on your next job, contact your Komatsu Distributor today.

2 C.N. WOOD co. e HOMATSU
o e
CONTRACTORE EQUIPMENT

REMARKETING

eguipmentcantl .com




KOMATSU AT CONEXPO

New and Distributor Certified used equipment
featured at friennial exposition

s always, Komatsu had one of the langest
iliosplays {30,000 scpaane feet) at COMNEXPU -
COM AL 2005, Held onoe every thnee years,
the giant equipment exposition featuned
machimiry, aoocssories and services for all
aspocts of the construction and construction-
related industries. The 2005 event was held in
Las Veszas, March 15-19.

Fomat=u's display featured more than two
dioren machmes r..'ll'l.H'il:'l:.: frenm lhl.-\'ﬂ‘f.' srmall
PO compact hydraulic excavator o the W8-hp
PCIEN, Other products induded Komatsu skid
stowr logders, the PCHBLSLCS, whach s the
IHI.'J.I":IT}"."- L\r}.:;ﬂ;l: l:l;|_'||1lr|‘.| 1l —u“'lrl;._"ll’lil."'.“.'.!hll‘ 31
ancd T30 Komstal 11 semes doeers, the WASRLS
Fvedrostatie whioel loader, the FIMA4OO artboulated
dummp truck, and much more.

Komatsun’s therme for CONEXPO was “Insight,”

wiiich i thee ability of Komatsu and its distrituions

fios Fnelp o make vomir business mone proofitable.

Quality used equipment

Something new at this vear’s Komatsu
CONEXPO display was actually something
iz, For the first time, Bomatsu had a "used”
machinge sl e HUuipment Gxpo—a [Distribuabor
Certified PCIIRUS-2

“For somie businesses, buying new may not be
it ophion, But regardless of the situation,
combractors nesd a machine that's cost-effective,
reliable and highly productive,” said Laun
MeMulty of Komatsu BeMarketing, which
eversers the Distributor Certificd wesed equipment
program. "That's who Komatsu Distributor
Certified wsed equipment is for. It is high-quality,
usedd equipment that's been rigomously inspected
by trained Komatsu Certified Evahsbors and it
mitesd gt Bomaksu®s high perfonmance standands
bl ik s H‘i".'l.'l:'l o Dhstribiitoe CortrRed :q.l!.l.rl'l]'-
of approval. As a result; the customer knows

he's buying a machine that will get the job done
and there will be no surprises.”

Komatsu ReMarketing personnel were on
harsd at CONEXPO o explain the inspection
process a used piece of equipment goes through
to become certified as @ Komatsu Dhstribulor
{:1_11i fltl."l,1 1.“-',.'!,'] TR I'Ii:l'ﬂ.".

"W wanted people fo see for themseives
why they can buy a Komalsu Dhstributor
Certified used machine with confidense.”
MeNulty said. “This i=n't about seiling paint
jobs — these are machines that meet factory
specifications, qualify for financing and are
backed up by a wamanty and your [l
Foomatsu distributor. Wie wanbed fo show
everybody at CONEXPO why we think these
machines are one of the best valwes you'll ever
fircd iy thes eqquipoment industry.” W

For the First teme, Komatso Bedlarketing was part of Ranatsu's
CONENPO display, where visibors could view [istrilsutbor
Certified Used Lo prsent amid see bow (s evaluabsd,
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Knowledgeable People T
to Serve Your Needs
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Mark Whelan
Service Manager -
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Phil Hoffman J
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Michael Galambos
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Visit us online at: www.cn-wood.com
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